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Team Whitehouse has 38 years combined experience in the Colorado real
estate industry. Our experience is very diverse, working in all segments of the
industry including brokerage ownership, new home sales, residential resale,
custom construction, title, and development. Our team boasts several Realtor
designations including Graduate Real Estate Institute, Certified Residential
Specialist, Certified Distressed Property Expert, Seniors Real Estate Specialist,
and Certified Luxury Home Marketing Specialist. We are truly full-service agents
and we love educating our clients about this fluid real estate market. We
believe that the more knowledge a client has, the more confident they are in
the transaction. Everyone knows that knowledge is power—we want our clients
to feel that power!

BRINGING VALUE
TO THE LIVES WE
TOUCH AND THE
COMMUNITIES
WE SERVE

CORE VALUES

T E A M | The power of ‘one’ results in a powerful team. Teamwork is expected at every level of our company.
B E L I E V E | We believe in people who believe in themselves. We believe in people who want to grow personally
and professionally.
P A S S I O N | We have a passion for integrity, fairness and excellence. We succeed when we surpass our
expectations.
A T T R A C T | We strive to attract the best agents and staff. We provide our Realtors and clients the right technology,
tools, services and marketing advantages to help them meet their goals.
C U L T U R E | We believe in an environment of mutual respect and courtesy. We provide an environment of support
and training.
T R U S T | We trust our leadership to make decisions that are best for every level of our company.

About Us
When it comes to real estate, RE/MAX Professionals simply sets the standard.
Since 1983, RE/MAX Professionals has been successfully serving clients from 8 locations across entire Denver
Metro market. Our owners, Mike Burns, Alan Smith and Brad Whitehouse, along with the entire leadership team
continually strive to provide our agents with the latest and best systems and tools available to assist them in serving
their clients.
From our cutting edge technology to exceptional training and exchange of strategic marketing ideas, you are in
the care of the very best of the industry in your search for your new home. Combine that with the experience and
professionalism of a RE/MAX Professionals agent and you have everything you need for a smooth and successful
tansaction.

Our Culture
Aside from the outstanding features offered by RE/MAX professionals are the many benefits of BEING a RE/MAX
Professional. Our culture of caring, integrity and the committment to our agents is unparalelled by any other
agency in the Denver Metro area. We continually strive to be the destination real estate agency providing
only the highest quality of business practices, and it shows in the success rate of our agents. We create an
environment where our agents can build a career worth having, a business worth owning and a life worth living.
Whether its reaching out to the communities, to our agents, to our clients, RE/MAX Professionals is the Colorado
brokerage where you really can have it all.

COMMUNITY OUTREACH

RE/MAX Professionals and Professionals
Miracles Foundation have contributed on
average $125,000 annually to Denver metro
families to help improve the lives of children
diagnosed with a life-threatening illness,
faced with a lifetime medical condition or are
involved in tragic accidents. We encourage
our clients to contribute as well. A portion of
each closing executed goes to Professionals
Miracles Foundation and Children’s Miracle
Network. The money raised goes to our local
Children’s Hospital and children in need.

RE/MAX has always been a big supporter of the Children’s
Miracle Network, the Susan G. Komen Foundation and Canine
Companions For Independence. We believe in giving back to the
community in a big way!

S U S AN G. KOMEN
FOU NDATION

The seven-step
home buying process

ANALYZE YOUR NEEDS
FINANCING APPLICATION AND PRE-APPROVAL
HOME PREVIEW AND SELECTION
OFFER AND NEGOTIATION
SERVICE FROM CONTRACT TO CLOSING
FINAL FINANCING APPROVAL
CLOSING

ANALYZE

ANALYZE YOUR NEEDS

Realtor®
The term “REALTOR®” is a registered collective
membership mark that identifies a real
estate professional who is a member of the
NATIONAL ASSOCIATION OF REALTORS® and

YOU

abides by its strict Code of Ethics.
One of the most important choices you
make in buying your home is your decision
to obtain the services of a Realtor®; a
professional that markets properties like
yours for a living. At RE/MAX Professionals,

SELLER’S AGENT

BUYER’S AGENT

all of our agents are Realtors®!
You have a choice in who represents
you... and what your relationship with that
person will be.

TRANSACTION
BROKER
when selling my listing

TRANSACTION
BROKER
when selling my listing

FINANCING

IT’S IMPORTANT TO DECIDE
HOW YOU WILL PAY FOR
YOUR NEW HOME

• Mortgage Type
• Broker
• Rate
• Terms
• Budget
I also recommend you be pre-approved
to strenghten your negotiation position.

WE’VE GOT YOU

COVERED
OUR AFFILIATED
BUSINESSES
PROVIDE YOU
SUPERIOR
SERVICES
AT
EXCEPTIONAL
PRICES

HOME PREVIEW AND SELECTION

Now comes the fun part!
Go to our map-based property search
engine, www.homesbythepros.com,
and simply draw a box around the
Denver metro area of interest. I’ll set
up our showings at properties that
meet your needs.
You can also get information about
the community, schools, shopping
and so much more at our website.
While previewing a home, I
encourage you to take notes and to
narrow down your top three favorites
after each home. This will help make
your final decision easier.

www.homesbythepros.com

OFFER AND NEGOTIATION

WHEN CONTEMPLATING OUR OFFER,
WE’LL NEED TO CONSIDER:

• Earnest Money
• Special needs and contingencies
• Title

I will listen to your needs and provide my
input on the property’s ability to meet
those needs. If it does, I will research
the local market trends so we can
determine a price that is fair for the
seller and a good value for you. I will
then prepare all the forms we will need
to formally extend our offer and follow
up once it has been submitted. If the
seller counters our offer, I will prepare
and follow up on any counterproposals
so we can reach a mutually beneficial
contract to close.

SERVICE FROM CONTRACT TO CLOSING

A lot happens between an accepted contract and
closing, and I’lll be there for you every step of the
way. I’ll keep you abreast of contract requirements
with regular progress reports, update you with any
addendums and changes, and predict potential
hurdles so we can avoid them before they happen.

FINAL FINANCING APPROVAL

Prior to closing, you will need final
approval on your financing.
To do this, you will need to:
• Submit documentation in a timely
manner
• Provide the lender with additional
documents required
• Stay in touch with the mortgage officer
I will also ensure things are in place to close:
• Communicate with the title company about
data needed to complete documents
• Stay in touch with the mortgage officer

CLOSING

Congratulations, and welcome to your
new home!
Here is what to expect at closing:
Bring a picture ID and a check with
certified funds
We will secure a walk-through 24-48 hours
prior to closing
You will receive a complete set of
documents at closing

Thank you
for choosing

.

